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TEST PURCHASE 

 
 
A. Equipment 
 

1. Test Purchase/Sale Report, Form 49-030.  (If a test sale, page 5-6, is being made at the 
same location, use a separate form to record the test sale information.  Do not combine 
test purchases and test sales on the same report form.) 

 
2. Scale, calibrated linear measure, or other calibrated measures 

 
3. Calibrated weights as necessary (any scale used to weigh purchases must be verified 

with known test weights) 
 

4. Small notebook (optional) 
 

5. Ice and ice chest if perishable items are to be tested 
 
6.     Calculator  
 

   7.    Camera to document gross weight of product, tare weight, and a picture of the store’s 
label generated when product was initially weighed prior to sale 

 
B. Special Notes 
 

1. This procedure may be used for all commodities weighed, measured, or counted at the 
time of sale.  Example:  Coffee, candy, health foods, nails, produce, seed, meat, cheese, 
deli salads, ice cream, feed, yardage goods, rope, wire, tobacco, etc. 

 
2. At least 25% of the available outlets should be sampled each year.  All outlets should be 

sampled within a four-year period.  New outlets should be sampled soon after starting 
business. 

 
3. All net weights are the actual net weights received excluding all wrappings:  ice, water, 

and free-flowing liquids considered to be tare.  
 

There is no moisture allowance for commodities weighed or measured at the time of sale. 
 
C. Procedure 
 
 1. The buyer must not be known to the establishment as a weights and measures official. 

He or she should approach the counter or displays in a casual and natural manner.  (A 
notebook may be used as it is not uncommon for customers to use a shopping list.) 

 
 2. Examine the products on display and select items to be purchased.  The value of any 

item purchased should not be less than $1.00.  Try to order irregular amounts: for 
example, four pork chops rather than 2 lbs.; a pound of ground beef, plus a little more 
after it is placed on the scale. 

 
 3. When shopping to investigate a complaint or to follow-up on a prior violation, be sure to 

purchase the items in question.  These items should be evaluated separately from the 
rest of the sample. 
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4. Casually look at the weighing or measuring device to see if there are any obvious 

violations present (e.g., scale off zero, scale located on the back counter so that the 
readout is not readily visible, no seal, etc.).  Try not to be obvious in looking at the scale 
and do not show a lot of interest in the weighing procedure. 

 
5. It is important to note the posted price per unit and the sales price of each item.  If it is not 

clear, ask the clerk after the sale is complete.  After leaving the store, immediately record 
all information.  In stores where an item has a club price and regular price, note both if 
you are buying it at the sale price.   

 
6. If using the disclosure method, there should be a buyer and investigator.  After taking 

possession of the items, the buyer should signal the investigator.  The investigator will 
identify himself/herself and check weigh the items in the presence of the clerk.  If the 
store scale is used, it must be tested for accuracy first.  The correct price for the amount 
delivered is determined for each item.  It is not necessary to pay for the items as they can 
be returned to the display after weighing. 

 
7. If using the delayed weighing procedure, purchase the items and take them to the 

investigator.  Weigh each item and compute the correct price for the weight received.  
Check weighing should be done as soon as possible following the purchase. 

 
8. Fill out the forms completely, including the seller’s description, type of device, etc.  Send a 

copy to your area DMS office. 
 
 
D. General Information for the Shopper 
 

1. The most important factor in being a successful shopper is naturalness - even if you are 
“acting.”  Try to conform with the type of store or neighborhood.  In general, if you are in 
an apartment area, make smaller purchases than if in suburban areas where quantities 
may be larger.  Do not develop a buying pattern.  Do not get carried away and buy too 
much:  for example, a dozen steaks or five rib roasts.  

 
2. Try to select meat that normally is not cut up or trimmed.  If asked about cutting, trimming 

or tenderizing, say “No thank you, I prefer it this way,” or whatever would be natural for 
you. 

 
3. If meats, poultry, or fish are displayed in boats, cartons, or paper wrappings, try to select 

at least one of these items.  Avoid buying ground meat, but if necessary ask for about a 
pound or two pounds and then have them add a “little more.”  You may also buy a dollar 
amount such as $3.00 worth of ground beef. 

 
4. Never stand in front of the scale or appear to be too concerned about the weighing 

process. 
 

5. When shopping with another person (inspector or shopper), determine your roles before 
entering the market - who will make the buy, etc. 

 
6. Provide all information needed to complete the form. 

 
7. Remember that anything you say or do could be repeated in court or an administrative 

hearing.  
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E. Notes for the Completion of Test Purchase Form and Verification of Weight Received and 

Correct Price (See examples on pages 5-4 and 5-5). 
 
 1. Fill in the general information: County, Business Name and Address, Date, Time in, Time 

out, Time weighed. 
 

 2.  The prices may be Posted/Advertised or Quoted by the clerk.  Check the box to indicate the 
source of prices and circle that the items were purchased.  

 
 3.  Write a description of the Item Purchased, “Sliced Roasted Vegetables” for example. 
 
 4.  The Sales/Unit Price (A) is usually the price per pound or fraction of the pound.  If the price 

is computed from a price per fraction of a pound, the price per pound must be calculated 
and used in formulas.  If not testing by weight, the price per unit must be stated in the same 
unit as amount received in order for the formulas to compute correctly.    

 
Use the price the location actually charged in “Column A” of the Test Purchase/Sale 
form as you are trying to determine if correct tares are being taken.  If the store 
charged the wrong price, note that in the remarks along with the subsequent value of 
the overcharge or undercharge.   

 
 5. Record the Gross Weight (B) and the Net Weight (C) as they appear on your scales read-

out.  The net weight may be determined by direct weighing or by determining the weight of 
the tare.  The actual weight of the tare can be recorded in Column I, under the heading Test 
Sale after re-labeling the sub column, beside the weight error (see example on page 5-4). 

 
6. When calculating the Correct Price Extension (AxC), Column D, round like the cash register 

would.  Dollar values should only be two digits after the decimal. 
 
7. Record the Price Charged (E). 
 
8. Determine the Error of the Price (F), (Price Charged –Correct Price) and record it in the 

appropriate sub column. 
 

9. Only calculate out the % overcharge, Column G, if the items overcharged.  Truncate the 
value to one digit after the decimal. 

 
10. Compute the weight extension (E/A), Column H, as the store’s scale would, (i.e. rounding 

to two places after the decimal for a scale with .01 lb divisions). 
 
11. In Column I, determine the actual weight error (C-H) and record it in the Test Purchase 

sub-column.   
 

12. Fill in remaining boxes in the worksheet regarding equipment used by the Store or the 
official, description of seller, commodity disposition, code sections violated, legal action, 
remarks and signatures or names of the Investigator and the buyer. 

 
 

Issue a Notice of Violation to the location for any overcharges, tare violations, and/or device 
violations.  Forward copies of your report form, photographs, and NOV to your DMS Price and 
Quantity Verification Investigator. 
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TEST SALE 

 
A. Equipment 
 
 1. Test Purchase/Sale Report, Form 49-030. (If a test purchase, page 5-1, is being 

made at the same location, use a separate form to record the test purchase 
information.  Do not combine test sales and test purchases on the same report 
form.) 

 
2. Scale, if the sale is to be by weight.  

 
 3. Calibrated weights as necessary (any scale used to weigh sale items must be 

verified with known test weights). 
 

4. Small notebook (optional). 
 
B. Special Notes 
 

1. This procedure may be used for commodities having a California Redemption 
Value (CRV) which are weighed or counted at the time of purchase by a recycle 
outlet.  For example aluminum cans, glass or plastic bottles, etc. 

 
2. At least 25% of the available outlets should be sampled each year.  All outlets 

should be sampled within a four-year period.  New outlets should be sampled 
soon after starting business. 

 
3. A checklist can be used to help make sure that nothing is overlooked.  An 

example is provided on page 5-9.  An example of how to fill out form 49-030 for a 
test sale is on page 5-10. 

 
C. Procedure 
 
 1. Before going to the purchase location:  
 

 a. If the cans or bottles are to be sold by weight, determine and record the gross 
and net weight of the cans or bottles.   

 
 b. If the sale is not to be by weight, count and record the number of containers 

and the dollar value for the size (e.g. 50 x $0.05 or 40 x $0.05, 10 x $0.10).  
Remember that you are allowed by law to have them do recyclables by count 
of up to 50 items for each material- plastic, aluminum, or glass. 

 
 2. The seller must not be known to the establishment as a weights and measures 

official. He or she should approach the purchase location in a casual and natural 
manner.    
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 3. Casually look at the weighing or measuring device to see if there are any obvious 

violations present (e.g., scale off zero, scale located on the back counter so that 
the readout is not readily visible, no seal, etc.).  Try not to be obvious in looking 
at the scale. 

 
4. It is important to note the posted price per unit and the sales price of each type of 

container sold.  If it is not clear, ask the attendant after the sale is complete.  
After leaving the location, immediately record all information. 

 
5. If using the disclosure method, there should be a seller and investigator.  After 

the purchaser has weighed or counted the containers, the seller should signal the 
investigator. The investigator will identify himself/herself and check weigh or 
count the containers in the presence of the attendant.  If the location’s scale is 
used, it must be tested for accuracy first. The correct price for the amount 
purchased is determined for each type of container. 

 
 6. If using the non-disclosure procedure, get a receipt for the containers and leave 

the purchase location.  Compute and record the value of any over or 
underpayment.   

 
7. Fill out the form completely, including the seller’s description, type of device, etc.  

Send a copy to your area DMS office. 
 
D. General Information for the Seller 
 

1. The most important factor in being a successful seller is naturalness - even 
if you are “acting.”  Try to conform to the type of location or neighborhood. 

 
2. Never stand in front of the scale or appear to be too concerned about the 

weighing or counting process. 
 

3. When selling containers with another person (inspector or seller), determine your 
roles before entering the location - who will make the sale, etc. 

 
4. Provide all information needed to complete the form. 

 
5. Remember that anything you say or do could be repeated in court or during a 

hearing.  
 
E. Notes for the Completion of Test Purchase/Sale Form and Verification of Product 

Sold and Correct Price (see example on page 5-9). 
 
 1. Fill in the general information: County, Business Name and Address, Date, Time 

in, Time out, Time weighed. 
 

 2.  The prices paid by the location may be Posted/Advertised or Quoted by the 
attendant.  Check the box to indicate the source of prices and note in the 
remarks if a higher price is posted than what is paid. Circle that product was sold.  
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 3.  Write a description of the Item Sold, “Aluminum Cans” for example. 
 
 4.  The Sales/Unit Price (A) is usually the price per pound or fraction of the pound.  

If the price is computed from a price per fraction of a pound, the price per pound 
must be calculated and used in formulas.  If not testing by weight, the price per 
unit must be stated in the same unit as amount received in order for the formulas 
to compute correctly.    

 
Use the price the location actually paid in “Column A” of the Test 
Purchase/Sales form as you are trying to determine if correct tares are 
being taken.  If the location paid the wrong price, note that in the remarks 
along with the subsequent value of the overpayment or underpayment.   

 
 5. Record the Gross Weight (B) and the Net Weight Sold,(C) as they appear on 

your scales read-out.  The net weight may be determined by direct weighing. 
 

 6. When calculating the Correct Price Extension (AxC), Column D, round like the 
cash register would.  Dollar values should only be two digits after the decimal. 

 
7. Record the Payment Received (E). 
 
8. Determine the Error of the Price (F), (Payment received–Correct Price 

Extension) and record it in the appropriate sub column. 
 

9. Only calculate out the % Under Payment, Column G, if the seller paid too little.  
Truncate the value to one digit after the decimal. 

 
10. Compute the weight extension (E/A), Column H, as the recycler’s scale would, 

(i.e. rounding to the tenth of a pound for a scale with 0.1 lb divisions). 
 
11. In Column I, determine the actual weight error (H-C) and record it in the Test 

Sale sub-column. 
 
12. Fill in remaining boxes in the worksheet regarding equipment used by the 

location or the official, description of buyer, code sections violated, legal action, 
remarks and signatures or names of the Investigator and the buyer. 

 
F. Issue a Notice of Violation to the location for the underpayment and any device or 

weighmaster violations and forward documentation for CRV issues to the Division of 
Recycling at: 

 
  Division of Recycling-Certification Services Branch 
  Recycler Inspections 
  801 K Street 
  Sacramento, CA 95814 
 

    Also forward copies of your report form, photographs, and NOV to your DMS Price 
and Quantity Verification Investigator. 
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Checklist for Recycling Investigation 
 

Company Name: _____________________________________________ 
 
Address: ___________________________________________________________ 
 
Inspection Date: ______________________ 
 
 
Check the following before going to the inspection location: 

 
1. Is your recycling material clean and dry?    ____________ 

 
2. Pictures taken that document material is clean and dry?  ____________ 

   
3. Identified and verified scale for accuracy before weighing? ____________ 

 
 
Make note of the following while at the inspection location: 
 

1. What price is posted for your material(s)?   ____________ 
 

2. Are they using just one container during the weighing process? ____________ 
 

3. Are their containers marked/numbered? (note marking if used) ____________ 
 

4. Can you see the weighing platform?  
(BPC 12027, 12107; CCR 4002.1 G 1.10 G-UR.1.1)  ____________ 

5. Can you see the weighing indicator?  
(BPC 12027, 12107; CCR 4002.1 G 1.10, G-UR.1.1)  ____________ 

6. Is the scale sealed?      
      (BPC 12018, 12501.1)      ____________ 
7. Does the scale look level, suitable, and stable?    

 (BPC 12027, 12107; CCR 4002.2 UR.4.2)   ____________    
8. Indicator reading prior to weighing.     
        (BPC 12027, 12107; CCR 4002.2 UR.4.1)                           ____________ 
9. Indicator reading during weighing.     

             (BPC 12027, 12107; CCR 4002.1 G 1.10, G-UR.1.1;  
             CCR 4002.2.c)                                                                                ____________ 

10. Under-compensated for sale?     
       (BPC 12512)                                                                                  ____________ 
11. Are other types of scrap metal purchased, i.e. copper, brass,  
       aluminum, that require a weighmaster license?                            ____________                                          
 

 
Please perform the following after the inspection: 
 

1. Fill out Test Purchase/Sale Report 
 

2. If violations occur, write a brief investigative report that clearly documents the above 
points and everything else witnessed during the inspection.  Include all pictures taken 
and also a copy of the receipt. 

 
Inspector Name: ______________________________________________ 
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